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Thursday, June 5, 2025 | 1:00 - 2:00 PM ET
Room: VIRTUAL

SPEAKER
Ryan Fink, CEO, Co-Founder & Ty Frackiewicz,
CPO, Co-Founder - Digs

Find out how to deliver a next-gen client experience,
transform pre-construction, and streamline handoff
and warranty processes- saving time, cutting

costs, and improving homeowner satisfaction. This
presentation briefly dives into how builders are using
Al-powered solutions to elevate every phase of the
homebuilding journey.

Key Takeaways:

Boost Sales & Collaboration: Use Al and smart tools
to improve processes and client engagement to save
money and win more deals.

+ Smarter File Management: Al can organize
unstructured build data for you, creating a single
source of truth.

« Pre-Construction Speed: Accelerate takeoffs and
workflows to keep projects on schedule.

- Streamline Handoff & Warranty: Save time and
reduce costs while enhancing aftercare and
warranty service.

* Generate a Digital Twin: Create a digital twin of
build in seconds that’s always up to date.

- Next-Gen Client Experience: Meet today’s
consumer expectations with transparent,
efficient, digital processes.
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Thursday, June 5, 2025 | 2:00 - 3:00 PM ET
Room: VIRTUAL

SPEAKER
Rose Quint, AVP, Survey Research - NAHB

This advanced session will dive into NAHB’s most
up-to-date research on the features buyers want and
builders are most likely to include in their homes

in 2025. It will highlight important trends on home
size, townhomes, and outdoor living. The session will
reveal how preferences for home features vary across
different generations of buyers and what they are
willing to accept to reach homeownership.

Key Takeaways:
» Uncover the impact of the housing affordability
crisis on home characteristics and what builders
are likely to include in their projects in 2025.

» Understand how home buyers’ preferences for
home features vary across different generations.

2024 NAHB Member Survey Insights:

Every year, NAHB conducts a member census

to better understand the composition and
characteristics of the people who belong to its
organization. Builder and associate members are
asked about their companies’ primary activity,
revenue, and number of employees. Results show
a profile of the typical builder and associate NAHB
member.
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